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*Credit Conditions in Oklahoma 


Reported by Special Committee of Oklahoma Members 
With Map 


AGRICULTURAL PRODUCTs. 


So far January has given us much more rain than the same 
period for five years. Winter wheat is in good condition. There will 
be an abundance of moisture for spring seeding. Heavy freezes 
have destroyed many farm pests. The agricultural outlook so far 
this year is exceedingly encouraging. 


MANUFACTURING PRODUCTS. 


There is a normal output of lumber in the southeastern part of 
the state. The camps are buying heavily of provisions which indi- 
cates activity in this line. The output of coal in the eastern section 
is normal and credit men generally report prompt payment from 
these firms for above average supplies. We consider this industry 
in a healthy condition. The price of oil has doubled in the last six 
months, stimulating activity in this line. Business in the oil fields 
is prospering. New fields are being opened and old ones are show- 
ing much activity in working proven fields. The credit condition 
in the oil territory has always been more or less chaotic because of 
constant changes and the influx of undesirables. Care should be 
exercised in the extension of credit. The credit man must know his 
man. 

A good business has been done in meat and by-products. The 
two large packing houses in Oklahoma City have had a good year’s 
business. Oklahoma City as a live stock market is growing, espe- 
business. Oklahoma City as a live stock market is growign, espe- 
cially as a hog market. Other lines of manufacturing are prospering 
and some extensions and improvements are being made. 


Lazsor CONDITIONS. 


It may be said there is no unemployed labor in this district. 
There is much building activity in Oklahoma City. There are no 
unsettled labor conditions. 


Dest ConpDlITIONS. 


The general indebtedness for merchandise and loans from banks 
seems to be high, but in a healthy condition. Merchandise stocks 


are above normal and buying tendencies are good. Collection con- 
ditions are above normal. 


*The expectation is to follow this analysis with analyses for other 
sections, 

















































CREDIT MEN’S BULLETIN 


FINANCIAL CONDITIONS. 


Deposits in banks are increasing. Banks are disposed to make 
loans and are in position to provide for all commercial require- 
ments. The effect of the federal reserve system has been good. It 
has allowed the banks to decrease their cash reserve, thereby per- 
mitting more loans. It furnishes a means of obtaining currency 
easily and a place of discount for paper at a low rate. 


Bav-Dest Loss. 


The last three months have given us more failures than the pre- 
ceding three months ; however, this is to be expected at this time 
of the year. It is the prevailing opinion that there are less bad 
failures this year than during the corresponding period of last year. 
For the cause of many of the present failures we must hark back to 
the cotton depression of 1914. Some few firms became hopelessly 
involved and while they went on under a new lease of life, they 
finally succumbed to the inevitable. 

The Elk City Mercantile Company, Elk City, Oklahoma, failed 
in September. This firm had assets of over $50,000. It had a fire 
in the grocery department which caused a general investigation by 
creditors. Investigation disclosed that credits had been too cheap 
to this firm. Too much was taken for granted by credit men. An 
assignment was made to the Adjustment Bureau of the Oklahoma 
City Credit Men’s Association which paid a 40 per cent. dividend. 
The adjudication of the company’s affairs is now in the bank- 
ruptcy court. The bad-debt loss here will be attributed as much 
to the over confidence of the credit men as any other one cause. 
There are rumors of dishonesty connected with the failure which will 
be thoroughly investigated in the bankruptcy court. 

In the recent past, one member of the committee had credit 
experience in the Chicago district and for a while, as a collector, had 
occasion to observe credit conditions throughout the United States 
and his observation of credits in Oklahoma shows that about the 
same conditions are to be considered here as elsewhere. Being a 
new country we make credit acquaintances too rapidly without inves- 
tigating and consider a man old in business when he has, in fact, 
been here but a few months. The time has come when we must 
measure credit standards in Oklahoma the same as elsewhere, and if 
this is done it is just as safe to transact business here under normal 
conditions as anywhere. 

Members of the National Association of Credit Men in Okla- 
homa will be pleased to give information freely to members of the 
Association elsewhere. 

Frep O. Harris, 
Burwell-Smith Supply Co. 


C. E. CARPENTER, 
Farmers’ National Bank. 
J. G. Yorx, 
The Sulzberger & Sons Company. 


Committee. 
January 26, 1916. 
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CREDIT MEN’S BULLETIN 


Take Notice 


The attention of members is called to the fact that the 
Los Angeles Wholesalers’ Board of Trade is the adjust- 
ment bureau of the Los Angeles Credit Men’s Associa- 
tion and care should be taken not to confuse same with 
a concern known as The Adjustment Bureau, also the 
Associated Wholesalers’ and the Western Wholesalers’ 
Board of Trade, which are in no way connected with 
the Association. 


Information is wanted regarding one Max Solomon, 
formerly in the furnishing business at 11214 Superior 
Avenue, Cleveland, Ohio. It is said that his wife also 
conducted a hair goods business. Solomon was 5 feet 
3 inches in height, 30 to 35 years of age, black hair, con- 
siderably bald, round face, smooth shaven, dark, search- 
ing eyes. 


The attention of the members is called to the opera- 
tions of a party about 50 years of age, weight about 150 
pounds, height 5 feet 6 inches, medium dark com- 
plexion, blue eyes, dark hair touched with gray, small 
moustache, who has been visiting merchants and manu- 
facturers in the middle west, placing small orders and 
presenting check for an amount in excess of the order, 
clearly for the purpose of raising just that much cash. 
For instance, he placed an order for $20 worth of 
material with a machinery house in Fort Wayne, ship- 
ment to be made to a party in Winona Lake, Ind. The 
check was drawn on a Clarksdale, Miss., bank in favor of 
H. M. Herd, whom the party pretended to be, and was 
signed by an ice company by , and then endorsed 
in another hand writing by Herd. 


Members of the Association having any information 
regarding one Bidwell, formerly of the International 
Automobile League, Buffalo, are asked to communicate 
with the National office. 





Members of the Association having communications 
from Salinger Bros., raincoat manufacturers, formerly 
of 43 Delancey Street, New York, are asked to communi- 
cate with the National office. The information in hand 
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leads to the belief that one of the brothers has conducted 
or is conducting a store either in St. Paul or Minneapolis, 
for the sale of men’s furnishings, clothing and similar 


goods, though it is not known under what name the busi- 
ness is conducted. 


Members of the Association having communications 
from Joe Grupel, at various times at Brooklyn, N. Y., 
Gary, Ind., Chicago, IIL, San Francisco, Cal., will please 
communicate with the National office. 


Members of the Association having communications 
from the following are earnestly requested to get in 
touch with the National office at their earliest oppor- 
tunity:—-BELHUMER, MRS. M..,. operating a general 
store at Champion, Marquette County, Mich. 


Adjustment Bureau Service at Southern Points . 


_ Secretary Hirshberg, of the San Antonio association, reporting 
upon cases handled by the adjustment bureau during 1915, sum- ~ 
marizes by naming fifty-five adjustments conducted without the 
aid of the courts and forty cases in bankruptcy in which the bureau 
has been actively interested. In the larger cases, returns to creditors 
were very satisfactory, but in the small grocery failuics, dividends 
were very small, there seldom being enough left in the estate to pay 
the most modest liquidation expenses, for all of which creditors had 
their over-liberal generosity to thank. In three or four cases the 
bulk-sales law was used to the distinct benefit of the estate and in 
several cases, fire insurance policies, assigned after a fire loss, formed 
the backbone of the adjustment. Surely, Mr. Hirshberg is well 
within bounds in hoping that the bureau’s record for 1915 may 
win from credit grantors shipping into the San Antonio district suffi- 
cient confidence to assure their co-operation. 


The Adjustment Bureau of the Jacksonville Association of 
Credit Men just been incorporated, with officers the same as 
those of the parent body. This has come as a result of the joint 
efforts of the credit men of Jacksonville and Atlanta, experts from 
the latter having assisted the Jacksonville credit men in getting 
started. President J. D. Holmes looks for a gradual improvement 
of credit conditions in the Jacksonville field as the result of the or- 
ganization of this bureau. He and his fellow members recognize 
that many merchants have been going into bankruptcy who are 
honest, ihe have wanted to pay in full, but had no organization to 
which they could go for relief and advice except the bankruptcy 
court; now the Adjustment Bureau plans to help all honest mer- 
‘chants to pay as large a proportion of their honest debts with as 
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little expense of handling as possible, and help them avoid having 
the stain of bankruptcy on their record; further, it is realized that a 
competent, experienced man, devoting his entire time to this work, 
will readily realize a much larger return for the creditors from the 
assets left in a business than can the creditors working through 
the miscellaneous channels previously open to them. 


Send for copies of this leaflet. It is intended for distribution by 
Association members with a view to arousing general 
interest in the “trade acceptance” principle. 





BREVITIES 


Brevities 


The members of the Buffalo association are gratified in the rec- 
ognition which Charles P. Norton, chancellor of the University of 
Buffalo, has given their course in credits conducted one night each 
week at the association rooms. Chancellor Norton writes: “It is a 
reassuring and encouraging thing to find the interest of the busi- 
ness men aroused to educational needs. There is much work to be 
done, and you are doing it and doing a splendid part of it.” 


The business men of Los Angeles are making special efforts 
to build up a direct trade with the Hawaiian Islands. Largely 
through the efforts of the foreign trade committee of the Los 
Angeles Chamber of Commerce there has been established a. direct 
steamship service with Hawaii which will greatly facilitate ex- 
change of commodities between Los Angeles and those increasingly 
important islands of the Pacific which are importing over $25,000,- 
000 annually. It is said that the business houses of Hawaii make 


desirable customers, are reputed to be in highly solvent condition, 
and to be discounting their bills. 


While some credit men in this country are demanding the re- 
peal of the bankruptcy law and the return to state insolvency acts, 
in the Dominion of Canada a measure is being drafted for presenta- 
tion to the federal government looking to the enactment of one 


federal bankruptcy law over the entire Dominion instead of pro- 
vincial administration. The weaknesses and abuses that have 
grown out of the present system it is felt are becoming intolerable 
and the Canadian Bar Association is endeavoring to draft a bill 
which shall embody the best experience both in British and American 
bankruptcy procedure. : 


The Norfolk association has before the legislature a bill for in- 
creasing the jurisdiction of justices of the peace in civil cases. Un- 
der the present law a hardship is worked upon creditors in connec- 
tion with claims located in districts where the court sits but twice a 
year. Under such circumstances a party owing $100.01, but who does 
not owe enough to bring him under the bankruptcy act, can, if the 
court has just finished its sitting, keep the creditor waiting until the 
next court sitting before any legal action can be taken against him, 
and the creditor is not allowed to enter a credit arbitrarily and reduce 
it. It is for this reason that the jurisdiction of the justices of the 
peace up to $300 in civil cases is being urged. 


B. F. Ezekiel, one of the founders of the Birmingham Association 
of Credit Men, who retired from business several years ago to take a 
trip around the world, writes that he is again in harness, having 
become the secretary of a company formed in conjunction with 
Harry Licht, to manufacture ladies’ ready-to-wear specialties. Mr. 
Ezekiel was for many years credit manager for Loveman, Joseph & 
Loeb. In announcing his new connection, Mr. Ezekiel admits he 
has had enough of leisure and has long been anxious to get back into 
the commercial traces. In looking over the field, he found that 
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Birmingham was without a wholesale ladies’ ready-to-wear line and 
‘he and Mr. Licht determined'the field was particularly attractive. 

























The Portland association is justly taking much satisfaction in 
the fact that Portland’s fire loss record for 1915 is the lowest ever 
enjoyed. Nearly fifty per cent. decrease is the record in number 
of fires and between thirty and forty per cent. is the decrease in 
losses. The improvement is traceable directly to the vigorous cam- 
paign of the fire marshal, and the fact that the fire-fighting force 
of the city is also a fire-prevention force. The credit men of Portland 
from the first took up the new department of work which the 
National Association recommended. It developed from an attempt 
to arouse business men and the public in general to the enormity of 
our fire losses and the affect upon credit and since has entered 
upon the practical work of reducing fire waste. 


New York showed a remarkably low fire record in 1915, there 
being 1,004 fewer fires in the city than in 1914, a reduction of nearly 
3 fires a day. While it is yet early to present the total of loss from 
fires, it is known that both the average loss per fire and the loss 
per capita is much the lowest in the history of the city. There is 
no disputing the fact that this favorable record is due to the large 
amount of preventive work done during the past two years, and to 
a better appreciation on the part of the public of the value of fire 
prevention activity. The record of fires in the city, as published 
each day is altogether lacking in interest, for if a fire is not marked 
“slight loss,” which means practically nothing to adjust, a loss ex- 
ceeding $5,000 is exceptional. 





Referee in Bankruptcy Carlton E. Hoadley, of New Haven, has 
sent out a call to the referees located in the New England states to 
form an organization, the purpose of which is to discuss uniform 
rules of procedure with a view to recommending to the district 
judges improvements in the local rules and for the further purpose 
of co-operating with commercial organizations for a better bank- 
ruptcy administration. This, the “Bulletin” believes, is a move in 
the right direction, and it will be well if Referee Hoadley’s invitation 
is cordially responded to and the organization is effected. The 
credit man’s hope is that there may be the spirit and readiness to 
co-operate with commercial organizations interested in better bank- 
ruptcy administration. 


The Dominion-wide work of the Canadian Credit Men’s Asso- 
ciations is greater than most members of the Credit Men’s Associa- 
tion on this side of the line appreciate. The field seems to have 
been even riper for credit association work there than here. It is 
highly constructive work for a strong economic situation in the 
Dominion which the Canadian associations have been called upon 
to do, and now in Western Canada it is leading in a movement to 
unify city and country, to bring farmers and business men together 
for the upbuilding of Canada’s resources. The joint committee of 
urban and rural interests is even now formulating plans to mobilize, 
so to speak, those splendid forces which the country undoubtedly 
possesses and make them work to the enrichment of all. 


“Making “Turning 
Him Him 
Pay Down” 


Price, $2.00 Price, $2.00 


APP the practical ideas and suggestions of these 
two books to your own methods, and you will 


employ credit and collection correspondence that will bring you 
highest possible returns. 


“MAKING HIM PAY” will help you to educate your delin- 
quents to be prompt payers—it comprises 460 forceful, persuasive, 
practical collection letters, with 43 chapters of detailed explanation, 
comprehensively indexed so that any suggestion or letter is readily 
accessible. 

“TURNING HIM DOWN?” explains every conceivable 
phase of the delicate correspondence which declines to fill an order 
on regular terms yet secures payment or satisfactory security prior to 
its shipment—the letters and suggestions in “Turning Him Down” 
will accomplish this without irritating your prospective customers. 

These two books will keep doubtful accounts from your ledgers 
—will help you to collect from delinquents who heretofore have 
tried your patience to the limit, possibly with attorneys’ fee to be 
paid in the end. 


But ece for yourself—send for one or both books, today. Your money back if 
you want it. 


Consolidated Publishing Co., _—P. O. Box 1000, St. Louis, Mo. 
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No. 1—Outside Before Folding 


A Property Statement That Carries Positive Pr 
of Transmission Through United States Mails 


REDIT men who attended the Salt Lake City convention will rem 
ber the very interesting report of the Committee on Credit Dep 
ment Methods delivered by W. M. Bonham, chairman. He stated 
financial statements had been the subject of much discussion d 

the year, and spoke as follows: 

“After careful thought and recognizing the economy and 
value of statements showing upon their face that they have 
been transmitted through the mails, your committee adopted a 
self-addressed property statement form with a series of ques- 
tions covering the pertinent practices and conditions of a mer- 
cantile enterprise which should become very popular. Your 
committee earnestly recommends that this form be used by the 
members whenever it is adaptable to their credit departments.” 

In line with this suggestion we show three illustrations of this 
addressed Property Statement Form, Cut No. 1 showing the address side 
the blank folding with two side flaps, and the top flap which has a gummi 
edge for sealing, also the space provided for the list of firms from whom go 
are bought. Cut No. 2 shows the opposite side of the blank which contains! 
complete Property Statement. Cut No. 3 shows the blank after being folde 
sealed and mailed. 

Readers of the “Bulletin” will recall the account published several mon! 
ago of the time, trouble and expense incurred by Endicott, Johnson & 
in successfully prosecuting the maker of a fraudulent statement. : 
were obliged to retain and identify the envelope in which this statement 1 
received, and have as witnesses the persons who received and opened it. 
required their attendance at court in a different city at two trials. If 
property statement had been self-addressed, thereby showing the fact of mil 
ing, this debtor could have been successfully prosecuted without the expen 
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No. 2—Inside Before Folding 


all this time and money, and needless to say, Endicott, Johnson & Co. 
w using the Association’s self-addressed Property Statement Blanks. 
ational office keeps these Property Statement Env-O-Blanks (as they are 
on hand ready to be imprinted with the name of the house orderin 
urnishing them to Association members at the following prices, whic 
cient to cover their cost when bought in large quantities. 

mbers are urged to adopt them, as it is almost impossible otherwise to 
proof of mailing of fraudulent statements. 


No. 3—Completely Folded and Sealed As Received by Creditor 
1000 - - $10.00 250 - - $4.00 
500 - - 600 100 -- 250 


ational Association of Credit Men 
41 Park Row, New York City 





“The Largest Fire Insurance Company in America.”’ 
ELBRIDGE G. SNOW, President 


Merchandise Insurance 


PEN policies on parcels of merchandise 

deposited in the mails, either as unregis- 

tered or as registered mail matter, are 

for protecting manufacturers, merchants and 

others against loss from any cause whatso- 

ever, including Fire, Theft, Breakage, Rifling, 

Wetting, Damage, Injury, etc., from the time 

of deposit in the Post Office for mailing until the delivery 

thereof to the addressee at any Post Office within* the United 

States, including the Canal Zone, Hawaii, Philippines, Porto 
Rico and Alaska. 

The “open” Policies issued by THE HOME INSURANCE 
COMPANY OF NEW YORK are accompanied by books of 
coupons, or insurance certificates, of convenient size, which 
coupons or certificates are placed in the parcels with the goods, 
or in letters with invoices, thereby effecting the necessary 
insurance cover. 


ALL BRANCHES OF FIRE INSURANCE 


This card is offered by the Association at cost price: $2.50 

per thousand or, in lots of five hundred, $1.50, carriagt 

collect. Size, 514 x 844, to fit ordinary business envelope. 
Order as “Correspondence Card” 


National Association of Credit Men 





HE stand of the National Association of Credit Men 
with reference to the interpretation of the cash dis- 
count has been made clear in convention and the 

gan of the Association—the Bulletin. 


To further the general acceptance of the discount in its 
mple form, a card has been issued by the general use of 
hich it is hoped that more exact thinking will prevail on 
is subject and that this will lead to greater fairness 
etween buyer and seller. 


Members may secure this card 


$1.50 in lots of 500 
$2.50 in lots of 1,000 


ATIONAL ASSOCIATION OF CREDIT MEN 
41 PARK ROW, NEW YORK, N. =. 





Send for copies of this leaflet. It is 
intended for distribution by Associa- 
tion members with a view to arous- 
ing general interest in the “trade 
acceptance” principle. 





LET US SEND YOU SAMPLE SHEETS OF OUR 


“PERRY TRIPLICATE 
TELEGRAM BLANKS” 


— A eer me 
m — ‘ 
Ps 4 J 


These Bianks Furnish a System Whereby You are Able to 


1. Write Your Message for Telegraph cam y 
(Day Message, Day or Night Letter, or Cable _ 
2. Make an Exact Copy for Your Office Record 
(which saves copying message in letter book) 
3. Make a Third Copy to Mail Your Correspondent 
(which saves time, prevents errors and avoids disputes) 


ALL THREE COPIES are made at ONE WRITING 
with but ONE SHEET OF CARBON 


A system which may be used in connection with any and all 
Telegraph or Cable Companies. 


FURNISHES A COMPETE RECORD OF ALL MESSAGES SENT 


HOW SENT—KIND OF MESSAGE—NUMBER OF WORDS—WHETHER 
“PAID” or “COLLECT” 


Invaluable for checking Telegraph Companies Bills. 


Here are a Few Orders Recently Received 


G. Dun & Co., Des Moines, Ia 4 Pads or 600 Messages 
Sa ciand Oil Co., Omaha, Neb 1200 
Hinde & Dauch ” Paper to.,. Sandusky ° 1200 a 
poe Deere Plow Co., Kansas City, Mo - 2500 , 

rexler Lumber Co., ‘Allentown, Pa ee 2500 ¥ 
Automatic Machine Co., Bridgeport, Conn ° 1200 
Standard Gauge Steel Co., Beaver Falls, Pa.... a 2500 Re 
Girard National Bank, ‘Philadelphia, Pa Ms 5000 
Cargill Commission Co. rMigoenpas Minn ” 5000 
— Roebling’s Sons Trenton, N. J om 7500 
nternational Harvester Co., Chicago * 10000 
U. S. Fidelity & Guar. Co., Baltimore ~ 10000 
Russell Miller Milling Co., ‘Minneapolis - 10000 
National Bank of Com., New York City ” 20000 
Continental & Commercial Nat. Bank, Chicago. .500 ”  . 50000 
Reo Motor Car Co., Lansing, Mich ” 50000 


OVER TEN THOUSAND BANKS AND BUSINESS HOUSES ARE USING OUR BLANKS 
Let us send you samples of typewriter and pencil blanks They are Free 


PERRY BOOK & BINDERY COMPANY 


CENTRAL BUILDING FOND DU LAC, WISCONSIN 
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What Users Say 


“*Credit—Its Prin- 
ciples and Practice,’ is 
exceptionally good.”— 
A. H. Burns, Dist. 
Credit Megr., Good- 
year Rubber Co., L. 
I. City, N. Y. 


“Book is fine.”—H. 
L. Bowers, Greber 
Shoe Co., Cleveland. 


“Highly pleased. 
Gives helpful sug- 
gestions.”—E, V. 
Cerny, Marshall Oil 
Co., Minneapolis. 


“Recommend it to 
anyone interested in 
eredi t."—F. ‘ 
Wright, Century Lbr. 
Co., Des Moines. 


“Useful and prac- 
tical."—E. B. King, 
King, Beals & Co., 
N. Andover, Mass. 


“Alike interestin 
and deeming” << 
E. Choate, Treas., J. 
K. Orr Shoe Co., At- 
lanta. 


“Think it should be 
on every credit desk.” 
—T. E. Bradford, 
Treas., Deaver - Ken- 
nedy Co., Knoxville. 


“All in the 
Day's Work” 


CCURATELY sizing up a prospective 
customer—tactfully explaining to some 

man that he must not habitually take exces- 
sive discounts—organizing some of the office 
work so as to save half-an-hour a day—finding the. “nigger-in-the- 
woodpile” in a financial statement— doing the right thing at the right 
time in a bankruptcy case—are all a part of the regular day’s work 
for the credit man, and he must get through them without fuss, with- 
out worry, without mistakes. 


CREDIT 


Its Principles and Practice 


A book for the careful study 
and constant use of credit men, 
by Mr. Ben H. Blanton, a credit 
manager of twenty years’ sound 
experience. Good forthe $1200 
man because it helps him meet 
the situation with a judgment 
beyond his experience and 
years. Keenly appreciated by 
the $5000 man because he has 
learned to take the ideas of 
others and make themservehim 
as well as if he originated them. 
But judge the book for yourself. 


SEND NO MONEY—BOOK WILL 
BE SENT FOR INSPECTION 


If you are a member of the 
National Association of Credit 
Men, Mr. Blanton’s book will be 
sent you without deposit of any 
kind for your fullest inspection. 
Pay for the book only if you 
decide to keep it, and keep it 
only if you decide you really 
need it. Otherwise just send it 
back. Simply fill out the coupon 
and mail it. 


Te oa PRESS CO. 


Vesey 


Street, New York City 


entlemen :—Please send me a copy of “‘Credit’ by Blanton. I agree to return the 
book after five days or send you the price, $2.00. 


Danae: ...ccccccdebocpiboediotiebed 
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* (Member N. A. Credit Men) 


Points Like These 


The credit 
greatest asset. 


The credit brief. 
Hints in appraising 
new customers. 


The legal value of 
notes in collections. 


How to proceed in 
cases of bankruptcy. 
Credit conditions of 

The local jobber, 

The large jobbing 

house, 

The manufacturer. 
_ How to make finan- 
cial statements dis - 
close the true condi- 
tions. 

How the banks keep 
credit information up 
to date. 

The three “R’s” 
that may save losses 
when a customer fails 
---good for the younger 
man to know. 

A quick, systematic 
way of checking 
orders for credit. 

Deciding about 
credit insurance. 

The seven facts you 
should know ten days 
before holding the 
bankruptcy court. 

_ Some good collec- 
tion suggestions. 

How to refuse an 
order but get the 
sound business later. 

Twenty-seven forms 
for the use of the 


man’s 


» credit man. 


Etc., etc. 





